
Erik Stark Lead Sheet for Sellers
Property Address:______________________________________________ Lead Source:____________________________

Contact Person:________________________________________________ Phone:_________________________________

 Email:_______________________________________
Hello, my name is Yvette, calling from Erik Starks office about your property you have for sale. Is now a good time to talk?

What can you tell me about your property?_________________________________________________________________________

How many Beds:_________  Bath;___________ Sq Ft:_____________  Garage______________Is it on a basement?___________________IS it vacant?______
Motivation & Price
Is there a particular reason you are looking to sell at this time?__________________________________________________________

____________________________________________________________________________________________________________

How quickly are you looking to sell__________________________________________________________________________

How long have you been looking to sell______________________________________________________________________

Any Repairs Needed:______________________________________________________________________________________________________
___________________________________________________________________How much you say the Repair Cost is $:_________________
Do you owe anything on the property?_____________________________________________________

What do you think the property is worth?___________________  Is that what your asking for the property?

Is that price flexible?__________________________________

If I can offer you cash ,close quickly and pay all of your closing cost what is the best you can do?_____________________

Is that the best you can do?_____________________________
Do you currently live in the home:____________________  
Is the property being rented___________    What is the rent;_________________  Rent current_____________________lease expires;___________ 

                                                                 Mortgage Information
 Any other liens or Mortgages?__________________________________ If so, how much do you owe?____________________________________
Wonderful. Thank you for your time today. I am going to do some homework and see what I can do. If it is something I think we can do are you able to meet today so we can look at the inside or would you prefer we just email you an offer?

NOTES FOR YVETTE: In the event that they are asking too much for the property but it may be something we think we can “matchmake” with our buyers list, I would like to let them know that it is a little too high priced for us but we do have a exclusive network we work with who is looking as well. Would you mind if we sent it over to them and see if they are interested? I will need to send you a one page document that protects our interests if we sell the house for you. Would you like me to email that over to you? The sooner you have it back the faster we can sell it.

Follow Up and Discussion Notes/Needs
Date:_______  How:______     Notes:_____________________________________________________________________________

Date:_______  How:______     __________________________________________________________________________________

Evaluator:______________________                                                   Appointment Date:__________     Time:__________________

After Repair Value:______________    Confident     Not Confident     Exit Strategy:  ______________________________________

As Is Value:____________________    Confident     Not Confident     __________________________________________________

Repair Cost:____________________    Confident     Not Confident     Offer 1:________________________________________          


Likely Purchase:________________    Confident      Not Confident     Offer 2:____________________________________________

